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Combining fascinating research with revealing commentary from hundreds of women, this

groundbreaking book explores the personal and societal reasons women seldom ask for what they

need, want, and deserve at home and at workâ€“and shows how they can develop this crucial

skill.By neglecting to negotiate her starting salary for her first job, a woman may sacrifice over half a

million dollars in earnings by the end of her career. Yet, as research reveals, men are four times

more likely to ask for higher pay than are women with the same qualifications. From career

promotions to help with child care, studies show time and again that women donâ€™t askâ€“and

frequently donâ€™t even realize that they can. Women Donâ€™t Ask offers real-life examples of the

differences between the negotiating habits of men and women, and guides women in retooling their

attitudes and approaches. Discover how to:â€¢ Take the first stepâ€“choosing to negotiate at allâ€¢

Develop a comfortable, effective negotiation styleâ€¢ Overcome fear, personal entitlement issues,

and gender stereotypes
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Another in my series of reading books that my wife has left lying around the house. This book

studies why women don't seem to ask for things as frequently as men do - and the impact of not

asking. I was fascinated by the data presented - in short, that (in general) men seem to view

everything in life as negotiable, while women consider most things as non-negotiable. In fact, I

noticed this yesterday at the local Big 5 store - the guy in front of me just flat out asked for an extra



discount - no reason given - and he got 10% off, just for asking. I asked about a AAA discount, but

the clerk seemed to have run out of freebies. This book was certainly useful to me as we bought a

car and arranged to have our house painted during the period I read it. (Total savings, $700 and I

could have done better).This book was also very relevant to me as a parent, as I see Matthew

always asks for what he wants, with no qualms at all - whereas Emily is more hesitant as she

considers the ramifications of her request (will I get mad, will relationships be endangered, perhaps I

will guess what she wants without her having to ask, etc.). All in all, lots of good lessons for Emily

and I.Also, the book does not simply say "men ask for more, they get more, women should be like

men" - but rather point out ways in which women's typical negotiating style (relationship oriented)

can work out well in the long run and how women can leverage that style to be more effective. But I

think it also helps women to realize that much of life is actually negotiable and that there are

opportunities waiting to be grabbed.Women Don't Ask is one of the best blends of "journalism +

academic writing" that I have seen.

Women Don't Ask: The High Cost of Avoiding Negotiation--and Positive Strategies for Change

Business Negotiation: 20 Steps To Negotiate With Results, Making Deals, Negotiation Strategies,

Get What You Want, When You Want It, Achieve Brilliant Results, Negotiation Genius, Leadership

Ask For It: How Women Can Use the Power of Negotiation to Get What They Really Want

Remodeling Mistakes Cost You Thousands: Avoiding the 11 Most Embarrassing Remodeling

Mistakes Systems Thinking For Social Change: A Practical Guide to Solving Complex Problems,

Avoiding Unintended Consequences, and Achieving Lasting Results List Of I AM Affirmations

(affirmations daily, positive, healing, christian, healthy, that work, for success, women, men, love, to

change your life, book) Forex: Strategies - Best Forex Trading Strategies For High Profit and

Reduced Risk (Forex, Forex Strategies, Forex Trading, Day Trading Book 2) Positive Options for

Living with Lupus: Self-Help and Treatment (Positive Options for Health) Chicken Soup for the Soul:

Think Positive: 101 Inspirational Stories about Counting Your Blessings and Having a Positive

Attitude Options Trading: Strategies - Best Options Trading Strategies For High Profit & Reduced

Risk (Options Trading, Options Trading For Beginner's, Options Trading Strategies Book 2) Options

Trading: Strategies - Best Options Trading Strategies For High Profit & Reduced Risk (Options

Trading, Options Trading For Beginner's, Options Trading Strategies) (Volume 2) I Am Positive: 31

Positive Affirmations For A Prosperous Soul (Negative Self Talk Book 4) Ask Elizabeth: Real

Answers to Everything You Secretly Wanted to Ask AboutLove, Friends, YourBo dy... and Life in

General 3-d Negotiation: Powerful Tools to Change the Game in Your Most Important Deals

http://ebooksperfect.com/en-us/read-book/lwqVg/women-don-t-ask-the-high-cost-of-avoiding-negotiation-and-positive-strategies-for-change.pdf?r=et7v7DoRxaJ9T%2Bfa4nnCI%2FzUo2wv8frPnf5M19Qr8s3NgzGsV2fENBgh8PDRMslz


INTERVIEW: 12 Steps To Successful Job Interviews To End Your Job Search, Get Hired (Finding A

Job, Google Interview, Interview Skills, Interview Questions, Career Change, Job Interview,

Negotiation) Smart Girls, Smart Choices: Avoiding the 10 Biggest Mistakes Young Women Make

Betting the Company: Complex Negotiation Strategies for Law and Business Bargaining for

Advantage: Negotiation Strategies for Reasonable People 2nd Edition Bargaining for Advantage:

Negotiation Strategies for Reasonable People The Life-Changing Magic of Not Giving a F*ck: How

to Stop Spending Time You Don't Have with People You Don't Like Doing Things You Don't Want to

Do 

http://ebooksperfect.com/en-us/dmca

